HFMA Educati onal Forum
February 15, 2008
Medi car e Advant age- Payer and Provi der Perspectives

8:20 AM - Kevin Meriwether, Market President Senior Products-East
Regi on, Hunmana

Topi c: Medi care Advantage - The Payer Perspective

Kevin wi || address:

1. What type of market opportunities and chall enges do Geater
Ci ncinnati area Medi care Advantage payers face?

2. Brief description of the various MA products (PFFS, SNPs, PPO, HMD)
and how this continuum of products is nmarketed in Greater Cincinnati.

3. Discussion of the financing of MA products (CM5 and enpl oyer) and
how t hat is changi ng.

10: 20 AM - M chel e Napier, Vice President Payer Rel ations, The Health
Al'liance of Greater Cincinnati

Topi c: Medi care Advantage - The Provi der Perspective

M chele will address:

1. What type of market opportunities and chall enges do Geater
Ci ncinnati area provider participants in Medicare Advantage plans face?

2. \hat are the issues with the different products (PFFS, SNPS, HVO)
that inpact the provider in terns of utilization review, reinbursenent,
cash flow and patient satisfaction?



